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Hypnotherapy for Beginners:

Chapter 7

Resistance and Rapport

We focus on high-order mental systems: those which deter mine whether to accept or reject statements
made by another. The ability to reduce the resistance and increase rapport is an important part of
hypnosis. This highly practical chapter gives exercises which take the form of two-person games which
may be used to increase your skillsin this way. We run through making impersonal statements,
statements about your self and then personal statements about another person: all in an everyday setting.
Then, in a more "hypnotic" setting, we practise making every statement of an induction totally acceptable
and then a series of personal suggestions acceptable.

The question of the difference between the system of active resistance and active rapport is discussed. No
specific exercises are given for building up the latter: though you can find out by asking a few extra
guestions after the previous exercises how well you are doing. It is suggested that high levels of rapport
depend on being good at hypnosis, on being honest to yourself, but on top of that there seem to be some
innate characteristics that will make rapport between yourself and certain other people arise naturally.

This chapter isfocussed primarily on one particular system which exists in most people: that which
enables them to resist or regject suggestions or orders that others give them. Y ou should be aware of
activity of this system in yourself whenever someone tries to sell you something you do not want; or
persuade you of something that you disagree with, or asks you to do something that you do not want to.

Thisisafairly high level system, and includes component parts from many subsystems. There may well
be averbal response "No", which may or may not be expressed. William James - "The Father of
Psychology" - remarked of consenting or negating "the opening and closing of the glottis play a great
part in these operations, and. less distinctly, the movements of the soft palate etc., shutting off the
posterior nares from the mouth." (Principles of Psychology Vol |, Chapter X) | find that when | am
feeling resistant to what | am hearing then at times most of my muscles become tense, my gaze becomes
averted and my tone flat. Each person doubtless has his or her own pattern of thoughts, feelings and
behaviour which are activated by the thought of resisting some influence and a contrary pattern which
existsin the absence of resistance.

| have used the word "resistance” but "regection”, "refusal”, "nonacceptance”’, "defensiveness' and so on
may be used instead.

Images of resistance are a closing of doors, a putting on of armour, ataking up of arms, adonning of a
mask, a stiffening of the sinews, of entering a shell and so on.

Fundamentally you are going to have a hard time changing anything about anybody if they are actively
resisting. Y ou may have tried arguing with someone to try to change their minds. The primary effect of
thisisonly to activate still further thoughts and feelings of resistance. And so usually you will only
succeed in making the other more, not less, in rapport with you. And even on those occasions when you

Remedies4.com http://www.remedies4.com/ Free Natural Health Ebooks






Natural Herbs & Remedies http://natural-herbs-remedies.com/ Herbal, Health & Aromatherapy Info

"The weather is certainly fine/cold/hot today."
"I suppose we have been sitting here for twenty minutes or thereabouts now."
"One of those light bulbs over there has gone out."

Y ou see the idea: you are making statements, typically about present facts, that the other person cannot
really disagree with. Y ou should find that it will not take much practice before you get the hang of this.
Y ou can regard yourself as having "passed” when you can regularly come out with ten such statements
which get the assent of the person you are with.

If you are in public then you might prefer to make the game two-handed, in which you and your friend
make statements turn and turn about.

Incidentally you will find that alot of the social conversation that takes place when two relative strangers
meet in apublic place is of this nature (in England at least!) It reduces the level of defensivenessif we
talk about things that we can agree on; which iswhy the weather is such a great asset to the English!

As a second exercise see how many statements about your self you can make without getting a negative
response from the friend. Here he or she is unlikely often to disagree with something you say about
yourself, but ask them to indicate every time you say something about yourself that arouses some dislike
or negative reaction as well as simple disagreement.

As examples of statements that will almost certainly meet assent:
"I am feeling rather hot/cold today."

"I DO wish that lecturers would speak up."
"Thisisanew pair of jeans| am wearing."

By contrast the following might arouse some resistance:
"My car isthe best thereis."

"I feel | am God's gift to women."
"God, | am so hung over, and I'm going to throw up at any moment."

On the whole though, you should not find it hard to make pretty acceptable statements about yourself and
manage the "pass" standard of ten acceptable statements out of ten quite easily. The main reason | am
suggesting that exercise is to contrast the results with the next, in which you are making statements
about the other person.

Y ou will probably find that it is much harder to pass this test (aregular ten acceptable statementsin a
row). Again the friend isto signal (with a'no' or shake of head) not only a disagreement with what you
have said but also a negative response such asisinduced if he or she feelsthat you are insincere. A
positive response should also be signaled appropriately. If there is neither response - the friend is
balanced in his or her reaction - you do not count that statement.

By this stage you should be aware that that you can tell agreat deal more from the friend's response than
simply 'yes or 'no'. Y ou can assess the tone of voice or the speed and size of head movement and perhaps
other body language quite enough to be able to think to yourself that the response was one of enthusiastic
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It to work normally again.

It seems to me to be good practice NOT to mess about with vital automatic processes in systems that are
working well already and so | would strongly advise that you do NOT attempt to change them.

Y ou may have noticed that most of the things | have suggested you try to change also involve some form
of abnormal activity of some system or other. However the systems | have chosen are ones that are quite
accessible to consciousness, which will soon correct any changes you have madeif it needs to.

NOTE ALSO that | have also not included some of the more amusing hypnotic effects produced by stage
hypnotists. The reason isthat | am uneasy about the use of hypnosis under those conditions. It is one
thing to attempt some of the comparatively straightforward simple examples above in order to increase
your understanding of what happens in hypnosis preferably under supervision. It is quite another for you
to attempt something that may require a substantial ateration to quite fundamental systemsin someone's
mind such as the total elimination of a sense of humour or normal inhibitions or of self-consciousness.

| would also suggest that you read my short article in which | point out that in some fundamental waysin

which hypnotherapy, although based on an understanding of hypnotic processes is very often acting
more like dehypnosis than hypnosis!

Thus no client will ever come to you asking for his elbow to be made incapable of bending. But you
might get someone with snooker elbow (US read as pool), in which he is unable to release a bent elbow
to take a shot. If you have learned how to make an arm unbendable then you have insight into how to do
the reverse that he wants. Y ou will never get anyone wanting you to make him grind his teeth
involuntarily, though you have now learned how to do so. But there are some people who suffer from this
condition (often in their leep) - it is called bruxism) - and need the abnormality removed. The work you
have done will at least give you some insight into the nature of the problem and of methods for affecting
it.

Conclusions

In this short practical course you should have gained quite alot of practical understanding of how to
change the activity of awide range of internal systems of the human being. This should be more than just
having learned a cookery-book list of recipes, but be an under standing which means knowing why you
are doing something, what should happen and how to adapt your approach if it does not happen.

When you have got that far you are in a good position to move on to use this understanding to help
people in whom some system or other isNOT acting asit should.

Thisinvolves understanding yet more - some of which you will find here in The Principles of
Hypnotherapy
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Thelmportance of Emotional &
Psychological Health

Often, we do not focus on psychological health as vigilantly as we do an individual’s physical
health, regardless of gender or age. But like our physical wellbeing, we must also be attentive
to our psychological, or mental, state to consider ourselves fully fit.

Many illness and conditions fall into this broad mental health spectrum such as learning
disorders, concentration, tension, anxiety — test taking is a prime example — depression, mood
swings, depression, and even sleeplessness.

At Native Remedies you will find a comprehensive set of herbal remedies to help you manage
and optimize your psychological health — naturally and safely.

View Natural Productsfor Psychological Health

. Mood Support
. Stress & Sleep

. Learning & Concentration

Two Important Differences in Native Remedies Products

e use the Full Spectrum Method of extraction to create our products. Many so-called
natural remedies are manufactured using standardized extractions which — although often cited
as being more scientific method — is not approved by the manufacturers of holistic medicines.

To us, it makes little sense for companies to go the natural route, while being unable to
guarantee that their product is free of contamination with chemicals known to be harmful to
health! Using the Full Spectrum Method helps us to maintain the integrity, balance and




therapeutic effect of herbs with the least risk of side effects or harm to your health!

Read more about the our Manufacturing & Full Spectrum Approach »

e utilize a unique dual-modality approach to complete holistic wellness because we know
that natural medicine works best in combination (herbal, homeopathic, flower essences and
tissue salts) for fast relief and long-term care. Our approach provides a complete solution by
offering OTC homeopathic remedies for relief of symptoms as well as compound herbal remedies
for complete support of your physical, emotional and mental well-being.

hile each of our natural remedies works well on its own to address a specific body function or
relieve a particular symptom, we believe that by combining our herbal and homeopathic
remedies you will find a complete solution that is safe and highly effective.

Read more about the our Dual-Modality Approach »
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